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VIEWPOINT
Healthcare’s election fever 

ALLOCATION
Hot off the press assets 

FUND MANAGER 
TO WATCH
US equity wake ‘app’ call

ALTERNATIVE
FUTURE

CdR Capital’s Manon Duez on how digital 
know-how and a new breed of uncorrelated 
assets are taking the boutique to the next level 



New age

THINKING•  
SE

PT
EM

BE
R 

20
16

  •
  I

SS
UE

 0
8

16

PE
OP

LE
  •

  T
H

E 
IN

DE
PE

N
DE

N
T 

M
A

N
A

GE
R

•  
SE

PT
EM

BE
R 

20
16

  •
  I

SS
UE

 0
8



Bees were the first to find the formula for space 
efficiency.

Their hexagonal grids, it turns out, make light work 
of storing the most amount of honey while using the least 
amount of resources.

This may go some way to explaining why the walls 
of CdR Capital’s second-floor office are lined with the 
geometric shape.

The firm’s Geneva HQ interior design hints at its 
ingenuous use of resources, which has enabled the team to 
build from five to 15, and span four continents.

CdR Capital has grown at a staggering pace since it was 
launched three years ago, now boasting offices in London, 
Dubai, and joint ventures in Miami and São Paulo, in addition 
to its Geneva HQ, amassing $2.5 billion in the process.

BREAKING NEW GROUND
Much like its youngest employee Manon Duez, who by 
the age of 21 had worked in both New York and London, 

covering new territory is part and parcel of the work done 
at CdR Capital. 

However, breaking into new markets needs to be 
complemented by a close proximity to the client base. 
CdR Capital’s team are conscious that the world’s financial 
service markets are a series of local communities.

Currently, its client base is predominantly Middle 
Eastern and Swiss HNW individuals, but it also caters to 
institutions as two of the partners, Omar Ayache and 
Nicolas Salloum, have fostered long-term relationships in 
the Gulf region.

The boutique made its mark in Latin America by 
signing a joint venture at the beginning of the year with 
Miami-based firm Hollander Wealth Management, which 
has an office in São Paolo and was founded in 2006 by 
Carlos Hollander.

The businesses in Brazil and Miami have since taken on 
the name CdR Hollander.

Of the partnership, Ayache, CdR Capital co-founder and 
managing partner, says: ‘In addition to our procedural 
synergies, Hollander shares our extremely long-term 
approach to client relationships. Our philosophy – that 
relationships are more a matter of time than transaction 
volumes – matters a lot to us.’

According to senior partner Salloum (pictured), Latin 
American and Middle Eastern clients have a lot in 
common, often being long-term oriented families with 
industrial backgrounds. 

Salloum recognises similar traits in the two client bases, 
who generally want to expand their investments outside 
their home, this is especially the case for Brazilian clients.

THE NEW WEALTH CREATORS
Aside from appealing client prospects, the boutique is 
capitalising on an enticing entry to emerging markets.

‘Wealth today is not created in the developed markets, 
but in the emerging markets and Latin America. Brazil in 
particular is one very big opportunity for us,’ Salloum says.

‘We’ve been looking at Brazil as a very fertile 
investment ground for the next five to seven years. 
Whether it’s in fixed income or commercial real estate, 
there are definitely a lot of opportunities on the ground.’

Beyond the lure of LatAm, the CdR Capital team pride 

themselves on the company’s fusion of Anglo-Saxon 
and Helvetic influences, which have given the company a 
distinct identity since its inception. The boutique marries 
the best of the traditional Swiss approach of discreet, 
long-term relationships with the Anglo-Saxon approach  
to investment.

‘In the Swiss ecosystem you don’t have this Anglo-
Saxon view of asset management, so when CdR Capital 
was set up, we could see the fit,’ Salloum says.

Gaining its name from a bustling square in the heart of 
Geneva, the Cours de Rive, CdR Capital’s Swiss roots are 
in the boutique’s DNA.

Its Anglo-Saxon influences are now coming to the 
fore as it has already received FCA approval, a move 
spearheaded by  founding partner Steve Smith, who sits 
in the London office.

A London location was an operating necessity, 
according to Smith, who views the city as the financial 
capital of the world. 

A second home to CdR Capital, the boutique shrugged 
off the impact of Brexit and already has a number of 
partnerships with research and investment houses  
in London.

Smith explains the importance of being on the ground, 
saying: ‘If you’re not present to meet people, to evaluate 
investment propositions face-to-face, then you’re not 
really in the game.’

Although the boutique runs discretionary mandates 
for clients, Smith reveals an interest in running their own 
fund products for a wider investor base.

He says: ‘There are times when we’ve got investment 
ideas that could be appealing to other clients, so 
operating as a fund manager in London is a natural 
extension of our business.’ 

DIGITAL RACE
Smith says London is also attractive for its fintech activity. 

As financial technology continues to gain ground, CdR 
Capital has joined the digital race with early investments.

‘Within five years our industry is going to be severely 
disrupted in good and bad ways by technology,’ he says.

‘As a new entrant, a boutique player buying into best of 
breed technology and practices, we can incorporate them 

Crossing the generation divide, 
CdR Capital is reaching out to 
new markets and asset classes 
with an avant-garde approach 
to the digital era. Jessica Beard 
finds a hive of activity as she 
reports on the firm’s journey 
from London to São Paulo and 
its alternatives ambition
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into our business from day one because we don’t 
have the scale and complexity of the large banks.’

Smith likens the challenge facing the larger 
players to closing the Golden Gate Bridge. 
Change is a much easier feat for a nimble 
medium-sized boutique.

SURVIVAL OF THE FITTEST
Smith says for a boutique it is a matter of 
survival to understand fintech trends and a way 
to compete with larger peers.

‘Unless we understand all the developments 
happening in that particular world then we 
are going to have the same risks to our future 
business model as UBS, Credit Suisse and all 
the other banks.’

With virtually no exposure on the fixed 
income side, the founding partners play to their 
strengths: alternative investments.

In terms of investment allocation, the three 
partners have chosen to focus on a select range 
of themes, including real estate, infrastructure, 
private equity and hedge funds.

Salloum explains that real estate, infrastructure 

‘Unless we understand 
all the developments 
happening in that 
particular world then we 
are going to have the 
same risks to our future 
business model as UBS, 
Credit Suisse and all the 
other banks’

All information as at 30 June 2016. Issued by Eaton Vance Management (International) Ltd which is authorised and regulated by the Financial Conduct Authority in 
the UK. For Professional investors (as defi ned by the FCA Handbook) and professional advisers ONLY. Not intended for use by any person or entity in any jurisdiction 
or country where such distribution or use would be contrary to local law or regulation.

eatonvance.co.uk

High Yield doesn’t have to mean high risk 

Eaton Vance International (Ireland) 
U.S. High Yield Bond Fund

Uncovering the most promising opportunities whilst managing downside 
risk. That’s our approach to investing in US High Yield. If you haven’t 
considered High Yield as a long-term option within a diversifi ed portfolio, 
maybe you’re missing out. We have proven expertise in creating lower risk 
High Yield portfolios capable of delivering attractive long-term returns.

•  High Yield specialists since 1982

•  An impressive track record in delivering attractive risk-adjusted returns

•  Portfolio managers have an average of 23 years’ industry experience

•  Bottom-up proprietary analysis guides our investment decisions

•  Strong focus on downside risk management

Eaton Vance – avoiding the traps in High Yield 

For more information please contact Chris Mason 
on 020 3207 1983 or cmason@eatonvance.com

14022 EV_HIgh Yield_Mouse & Drone_W_Citywire Swiss_280x210.indd   1 05/08/2016   11:26
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and private equity are particularly appealing in the current 
yield-hungry environment.

A global reach calls for wide-reaching convictions and 
Salloum reveals a tilt in favour of Europe and Japan over 
the US, which he views as fully valued.

Speaking of the current backdrop, he says: ‘The biggest 
challenge on the investment side is the environment of 
negative interest rates all over the world, where central 
banks are competing with each other to fight deflation 
and to devalue their currencies.’

However, he says mid-sized boutiques have an 
advantage in the increasingly regulated environment. This 
was a draw for Duez (pictured right) when she joined CdR 
Capital two years ago.

The 28-year-old investment associate sees the 
incoming waves of legislation as an opportunity.

She says: ‘The increasing regulation and the loss of 
banking secrecy have probably made Switzerland a less 
attractive place for clients if what they were looking was 
fiscal-based advice, but that does not tarnish boutiques 
like us, which are geared towards investment- 
based services.’

Having completed the London marathon and come fifth 
in Geneva’s la course de l’Escalade race, it’s no surprise 
Duez looks for ways to stay ahead of the pack in both her 
private and professional life.

THE SKY’S THE LIMIT
She says: ‘I have few peers my age or role to compete 
against, it’s basically setting your own goals and the bar 
high enough to always improve.’

The drive to succeed is central for CdR Capital and is 
reflected in its ambitions to reach $5 billion over the next 
five years. On furthering herself, Duez is determined to 
shave half an hour from her marathon time.

Salloum revealed similar drive for the Geneva boutique, 
saying: ‘Just with the initiatives in place, we think we will 
become one of the large boutiques of private investment 
offices due to the large pipeline of investments.’

CdR Capital’s beeline for growth is safeguarded by its 
innovative approach to alternatives and embracing of the 
digital age. If the key is in geometry, then CdR Capital has 
built a structure that looks set to deliver the goods. •

SPONSORED STATEMENT

HOW TO VALUE GOLD
When valuing gold, try looking at it in the context of devaluing fiat currencies, suggests 
Ned Naylor-Leyland, manager of the Old Mutual Gold & Silver Fund

As investors, we all want to put a value on the assets 
we hold. While we can’t put an exact worth on 
gold, we can of course value it against fiat or paper 
currencies, such as the pound, the US dollar, the yen 
or the euro. For hundreds of years, major currencies 
such as sterling and the dollar held their value while 
tethered to the disciplined anchor of the yellow metal. 

That all changed in 1971, when US President, 
Richard Nixon, effectively severed the last remaining 
ties between the historic gold/currency relationship. If 

we go further back, to around the time of the outbreak 
of World War I, investors may be shocked to know that 
since then, the dollar and pound sterling have all but 
lost the majority of their original purchasing power.1  

For the modern-day investor contemplating an 
allocation to precious metals, the chart below is 

perhaps the single most compelling reason why, I 
believe, gold and silver should form an essential part of 
any portfolio. 

The chart dates back to 2001 when former US 
Federal Reserve (Fed) chairman, Alan Greenspan, 
intervened in the interest rate mechanism by taking US 

interest rates below 2%. Since that time, investors have 
consistently been confronted with an environment 
of low, or even negative, real yields in most major 
developed economies. This negative real yield world has 
helped to generate a debt boom and a misallocation of 
capital resources. 

Investors will remember that in an attempt to stave 
off a worldwide recession, central banks, such as the 
Fed and the Bank of England (BoE), hugely expanded 
their balance sheets from 2009 onwards, pumping ever 
increasing amounts of liquidity into the system. This 
expansion can only serve to strengthen the argument 
that the trajectory for both the dollar and the pound 
against gold will continue lower. 

For a while, the Fed, in particular, talked of interest 
rate ‘normalisation’, reflecting a pick-up in economic 
activity in the US economy. However, given the recent 
actions of the European Central Bank, the Bank of 
Japan, and now the BoE, it would appear that the Fed, 
is for the moment at least, alone in that objective. 
As long as central bankers appear determined to 
pump increasing quantities of liquidity into the system, 
devaluing every major currency in their wake, it looks 
like the race to the bottom of fiat currencies versus 
gold is well and truly on. 

Ned Naylor -Leyland 
Manager of the Old Mutual Gold & Silver Fund 

1Source:  World Gold Council. Please remember that past performance is not a guide to future performance. The value of investments and the income from them can go down as well as up and investors may not get back the amount originally invested. Exchange rates may cause the value 
of overseas investments to rise or fall. This communication provides information relating to a fund known as the Old Mutual Gold & Silver Fund (the “Fund”), which is a sub-fund of Old Mutual Global Investors Series plc. Old Mutual Global Investors Series plc is an investment company 
with variable capital established as an umbrella fund with segregated liability between sub-funds which is authorised and regulated by the Central Bank of Ireland pursuant to the European Communities (Undertakings for Collective Investment in Transferable Securities) Regulations 2011, 
as amended. Registered in Ireland under registration number 271517. Registered office: 33 Sir John Rogerson’s Quay, Dublin 2, Ireland. This communication is issued by Old Mutual Global Investors (Schweiz) GmbH, Schützengasse 4, 8001 Zürich, Switzerland. Old Mutual Global Investors 
(Schweiz) is the trading name of Old Mutual Global Investors (UK) Limited and Old Mutual Investment Management Limited. Old Mutual Investment Management Limited, Millennium Bridge House, 2 Lambeth Hill, London EC4V 4AJ.  Authorised and regulated by the Financial Conduct 
Authority. This communication has been prepared for general information only. It does not purport to be all-inclusive or contain all of the information which a proposed investor may require in order to make a decision as to whether to invest in the Fund. Nothing in this document 
constitutes a recommendation suitable or appropriate to a recipient’s individual circumstances or otherwise constitutes a personal recommendation. No investment decisions should be made without first reviewing the prospectus and the key investor information document of the Fund 
which can be obtained from www.omglobalinvestors.com. Copies of the prospectus, the memorandum and articles of association, the key investor information documents as well as the annual and semi-annual reports of the Fund may be obtained by qualified investors free of charge from 
the Swiss representative, First Independent Fund Services Ltd., Klausstrasse 33, 8008 Zurich, Switzerland.  OMGI 08_16_0180.
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Going down:  A snapshot of the multi-year degradation process of paper money versus gold 

  Source: Bloomberg, as at 08/08/2016.
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